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Welcome to our summer edition of Local Insights! 

As your new General Manager, I would like to express the 

values that have guided me over my career in managing 

cooperatives. As a 36 year veteran in working at several 

cooperatives in Indiana, Ohio and now Illinois; I believe 

these values ring as true today as they did when I was a 

young man graduating from Purdue University with a de-

gree in Agriculture. During my first week with CHS I shared 

the core values that have always sustained me with our 

employees. These vales are what I call the “Do Rights”:   

 Do what is right for the customer 

 Do what is right for the cooperative 

 Do what is right before God 

When posed with a question regarding direction or a prob-

lem, I believe that if one can answer yes to all three of the 

“Do Rights” then a solution has been found that is fair, eq-

uitable and moral.  

Another key value and passion of mine is to be customer 

focused. People do business with people, and are often 

loyal to a business based upon those relationships with the 

people that they conduct business with. I have yet to see a 

catchy logo or cool website win over a new customer from 

the competition. I believe that we can bring solutions to you 

that reflect your desire to be more efficient and earn a re-

spectable profit all while being good stewards of the land to 

pass along to the next generation of farmers. We will listen 

to what you want from your cooperative and act accordingly 

with how we position our assets in people, equipment, ser-

vices and facilities to meet those needs. 

As the saying goes, “change is inevitable, but progress is 

optional”. Our responsibility is to see that each change that 

occurs has a purpose. The strongest decisions are made 

out of vision and implemented with thoughtful and vigilant 

planning. It is my hope that through managing change with 

purpose and vision, CHS is viewed as a market leader in 

the industry and a valuable partner at the farm gate.  

The agriculture business can be intimidating, and some-

times cause us to be afraid or frustrated. At CHS, it is our 

desire to be recognized as an employee group motivated to 

be an asset to you and your farm operation. 

On a final note, I have dedicated several days per month to 

ride with our sales staff and meet with customers on their 

farms.  My goal is to listen, learn and get to know all of you. 

Already, we have implemented several suggestions that 

have arisen from these visits into our operations. As there 

are a lot of you and only one of me, it may take me time to 

make it out to all of our customers. However, if you would 

like to see me on your farm please call me and I would en-

joy scheduling an appointment with you. 

Thank you for supporting your cooperative. All of us at CHS 

appreciate your support and continued business. 

  

 

 

 

 

 

 

Randall K. Broady  
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Location News 

Lowder Location  

One advantage to rail ammonia at 
the CHS facility in Lowder is in-
creased storage. Our rail sight al-
lows us to have 30 rail cars with 80 
tons of product on each car sitting 
at our facility during peak seasons. 
This gives us an advantage over a 
plant that can only bring in product 
by truck. Another advantage is a 
cheaper freight rate which helps us 
control cost that CHS can pass on 
to our producers. 

White Hall Location  

Because of recent upgrades, 
the speed of the White Hall 
grain facility has doubled. Pre-
viously, the White Hall facility 
operated at approximately 
3,500 bushels per hour and 
with our update it allows us to 
run 5,700 bushels per hour.   

This investment allows a faster 
turnaround time, shorter lines 
and gets you back into the field 
faster.  
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Greenfield Location  

The CHS energy team can now set 

propane and refined fuel tanks with 

ease. This means more efficient 

tank set-up for new customers.  
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Feature Article 
Energy News 

Contact Ryan 

(217) 971-1614 

Ryan.Page@chsinc.com 
By: Ryan Page, Certified Energy Specialist  

Another growing season continues to 
bring changes to water hemp control 
in our area. We have seen cross re-
sistance with glyphosate and PPO's 
coming together, herbicides that in 
the past have provided complete 
weed control are now unpredictable. 
We do see relief  coming; Monsan-

to's Roundup Ready Xtend® and Dow AgroSciences' En-
list Weed Control System®. But the traits and products for 
in-crop applications are still waiting for approval.  
 

LibertyLink® Beans Prove to be Performers  
As we wait for these products, we are seeing more Liber-
tyLink® beans in the country. They have provided us with 
solid control options. I do feel these beans will sell quickly 
and will need to be booked soon. CHS Seed Manager 
Dwayne Milner and our seed team will have more early 
booking information on this system. We will continue to 
recommend other systems as well, including Roundup 
Ready® beans for the coming year. We will continue to 
fine tune our residual and burn down programs to enhance 
all soybean programs.  

Maximizing Your Inputs 

We continue to make progress in our industry concerning 
nutrient use and the nutrient loss reduction strategy. We 
are striving to reduce nutrient losses by 45% by 2025. With 
your $1.00 per ton research fee we are making progress 
on identifying systems that help keep nutrients in your 
fields for the crop. How will we reach the goal? Using the 
4R strategy we have increased utilization of Nitrogen (N) 
as well as Phosphorous (P) and Potassium (K). We will 
continue to utilize CHS YieldPoint® to ensure that we are 
using the best data. The services that CHS YieldPoint® 
Specialists Joe Huebener and Jim Walker or Encirca® 
Specialist Zach Belleville can help you maximize your nutri-
ent dollars.  
 
We are preparing to launch our fall fertilizer prepays and 
bookings. This year we will be at a lower price on all nutri-
ents. I believe we will see all nutrients down $40 to $50 per 
ton from spring prices. Also, stay tuned for an all inclusive 
program to offer you more value. Your CHS team is creat-
ing a program that will enhance the value you receive by 
purchasing multiple product lines from CHS.  

By: Regan Wear, Agronomy Manager  

Agronomy News 

Over the course of the past three 
years, I’ve proudly served as a refined 
fuel transportation specialist within 
your CHS Energy Department. It is my 
pleasure to now serve you in a new 
position as a CHS Certified Energy 
Specialist. My experiences in a truck 
have taught me that service and time-

ly deliveries are key to your business or residence running 
smoothly. CHS offers top-of-the-line Cenex® energy prod-
ucts to keep your equipment running at the highest level of 
efficiency.  

Crude Oil 
From July to December of 2014 - 2015 crude prices have 
declined 49% and 38%. With temporary crude supply dis-
ruptions coming back online, combined with other geopoliti-
cal events that only put more pressure on energy, there’s a 
possibility that the seasonal trend that we’ve seen the last 
two years could once again be seen this year. Any kind of 
economic rebound could have the opposite impact. 

 
Cenex® Premium Products  
Now is the time to take advantage of our summer fill pricing 
with early pay discounts available. We offer several LP 
tank sizes, from a small 350 gallon tank to a large 1,000 

gallon tank, and many sizes in-between. Our crane truck is 
a quick and useful tool for setting new tanks, LP or fuel 
with our tank leasing program it’s an easy set up.  
 

Did you know that not running a premium diesel can result 
in poor fuel economy and poor fuel efficiency? CHS offers 
a Ruby Premium Diesel that can improve power up to 5%. 
Our fuel contains a cetane number of 48 whereas, base 
diesel fuel is in the low 40s. This is how flammability is 
measured, higher cetane number means easy, fast 
startups and less wear on your engines. Running Ruby 
Premium fuel offers saving in itself. In today’s modern en-
gines the tolerances are as tight as 1-3 microns, that 
leaves little room for deposits. By running clean premium 
fuel you can keep your fleet at top efficiency. 

Our Service Sets Us Apart  
I pride myself in our service. When I say “service” I mean 
providing customers with new, reliable equipment to deliver 
products in, and trustworthy and knowledgeable special-
ists. Issues with pumps, hoses, filters, nozzles, tanks or 
anything else—our team can fix it. Our team runs a full-
service truck to quickly solve any issue that you may en-
counter.  

Contact Regan  

(618) 729-9009 

Regan.Wear@chsinc.com 



YieldPoint® News  

By: Joe Huebener, YieldPoint® Specialist  

Have you collected any as-applied data 
(i.e. planting data)? Do you plan to use 
your yield data to help make decisions on 
your farm? As-applied data, especially 
planting data, is very useful when you pair 
it with yield data. Things that you common-
ly do in your tractor today; such as entering 

what variety you’re planting, can show how decisions 
you’re making are impacting your bottom line. For example, 
you’ve planted two different varieties in the field. When you 
look at the yield map, it’s sometimes hard to tell how each 
variety performed. This is when the power of the treatment 
analysis tool is used. By using a treatment analysis, we are 
able to see how each variety performed specifically; not 
only on a field by field level but farm by farm or even 
across your entire operation.  
 

AgStudio SELECT®   
As-plated data partners with the treatment analysis data 
and can be useful for record keeping. CHS YieldPoint®  
offers a web browser 
based platform called 
AgStudio SELECT® that 
allows you 24/7 access 
to all the information you 
share with CHS; as-
planted data, soil test 
data, harvest maps etc. 
You can access AgStudio SELECT® anywhere with an 
internet connection; phone, tablet, laptop etc.  
 
 

Preparing for Harvest  
By using yield data we are able to accurately replace the 
nutrients that your crop took off. When we pair your yield 
data with soil test data, we are able to address two forms of 
variability on your field. This allows us to place your nutri-
ents more precisely. 
 

Fall Checklist 
Before taking the combine into the field this fall, it is im-
portant to do the following: 
 

 Copy any previous data to a thumb drive and make a 
backup 

 Create a new season in the monitor (if needed) 

 Change/create field names 

 Change/create configurations (if any changes made 
from last year) 

 Check stop height calibration (for each crop) 

 Vibration calibration (for each crop) 

 Temperature calibration 

 Distance calibration 
 
 
 

These steps will help ensure that you are collecting accu-
rate data this harvest season to utilize for fertilizer recs. If 
you need help or have questions, please feel free to con-
tact me or stop by the CHS office in Shipman.  

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
*Legend applies to map on right.  
 
The map at the top left is an example of a flat rate spread. 
The top right is an example of a VRT spread utilizing yield 
data and soil test data. Both fields have the same average 
rate of fertilizer spread across the field. How would you 
rather spend your money? 
 
 
 

Contact Joe 

(618) 729-9009   

Joseph.Huebener@chsinc.com 
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AgLeader has a few great promotional 
discounts this summer; the Ontrac3 
steering system, SureDrive® electric 
drive with row by row hydraulic down-
force, and Incommand 1200. 
 
 

Summer Deals 

First, the new SureDrive® electric drive from AgLeader®  
will work with almost any planter unit. SureDrives'®  ro-
bust, sealed construction is durable, reliable and mainte-
nance free for season after season. By installing 
SureDrive® on your planter you can eliminate rusty 
chains, time intensive air clutches, old harnesses and 
bearings which constantly cause headaches. Take ad-
vantage of the limited time special financing offer, 1.99% 
for 36 months, and $75 a row discount.  
 
Second, the InCommand® 1200 is the heart of the all-
encompassing planting solution, featuring electric drives 
and individual row control for hydraulic down force, among 

other new tools and features. By using the InCommand® 
1200 display, you gain added visibility into planter perfor-
mance with row-by-row detail, split-screen view and more. 
Plus, you’re able to take your planting maps with you on 
your iPad with AgFiniti Mobile. 
 
Finally, this summer for current Ontrac2 customers, and 
new customers when your pair a new Incommand 1200 
and Ontrac3 steering system receive a $2000 discount. 
Give our team a call for the details for current or new cus-
tomers for more details.  
 

CHS Precision AG Team 
 

Steve Scott 618-535-4300             

Scott Paul 618-780-4584                                                                                         

Colin Weigel 217-204-2426    

Bryan McMurtrie 618-946-7429 

 

Precision Ag News 

By: Steven Scott, Precision Ag Manager 

Contact Steven 

(618) 535-4300 

Steven.Scott@chsinc.com 

Meet Grain Merchandiser Christy Ford 
If you visit the CHS grain office in Carrollton you’re sure to see this 

smiling face. CHS Grain Merchant Christy Ford is originally from 

Greenfield where she grew up working on her family farm, “from a 

young age I was taught when the markets come on the radio at 

noon, it was ‘quiet time’”, said Christy. Christy serves on several 

community committees in Greenfield and enjoys spending time 

with her family. When asked if she has any hobbies she respond-

ed, “I would like to think gardening is a hobby of mine but I seem 

to have more weeds than vegetables in my garden this year. I do 

like shopping for antiques. I collect jadeite depression glass.” 

Christy earned a degree in Agriculture and a minor in Plant and 

Soil Science and Journalism from Southern Illinois University of 

Carbondale. Today, she has been in the ‘grain game’ for five 

years and has been with CHS for one year.  

“The best part about being a Grain Merchant for CHS is discussing 

a target price with a customer and working together continually on 

a marketing plan to ensure their success.” 

- CHS Grain Merchant Christy Ford 
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Grain News  

As we look out in the country, it appears we 
have a potential for big yields. It seems 
the market is having trouble gauging the 
size of this crop. The last few months 
have been volatile in trading. CHS is pre-
pared to handle a large crop. It is our goal 
for each location to be empty of corn and 
beans. This will allow us to handle all of 

your fall needs. We are excited to see what our new Car-
rollton elevator can do. This should also free up the eleva-
tor by the office in Carrollton, primarily for beans.   
 

Recapping CHS Wheat Program  
CHS made a large investment at the White Hall facility. We 
were able to test it’s capabilities this wheat harvest, and it 
performed very well. This investment has 
doubled the speed of the receiving grain in 
two of the existing pits. Our wheat harvest 
was a huge success this year. By adjusting 
our bids, high yields, and launching for the 
first time the CHS Wheat Program our lo-
cations received a record number of bush-
els. The CHS Wheat Program was de-
signed to offer CHS customers who choose 
us for multiple areas of their business 
(grain, seed, crop protection, agronomy 
services, etc.) more value per acre. 

  
 
 

How the CHS Wheat Program works  

If the customer also committed to selling their beans off of 
the double crop acres to CHS, they received their choice of:  

As harvest approaches, please contact each location in re-
gards to hours. Our goal is to be there when you need us, 
ready to take care of your needs.  

Contact Andrew 

(217) 435-9023 

Andrew.Paluska@chsinc.com By: Andrew Paluska, Grain Manager 

 

Privacy Policy  

At CHS, during the course of our daily work, we have ac-
cess to a lot of potentially sensitive information about our 
customers. Our employees take seriously the responsibility 
that we have to safeguard this information to protect the 
privacy of our customers. Equally important, we must safe-
guard our reputation as a reliable and trustworthy supplier 
and partner to the agricultural community. Protecting the 
privacy of our customers is also rule of law and specifically 
forbids businesses from releasing information about their 
customers without their expressed written consent. 

The Privacy policy applies, but is not limited to: a custom-
er’s address, phone number, SS number or FEIN, billing 
information, grain splits, amount and type of grain on stor-
age, product pricing, bookings or prepay, information off 
invoices, information regarding application of products on 
farmers fields or backup documentation, all sales or pur-
chase information (grain and non-grain), payment infor-
mation, credit information, patronage or equity information.  

Many times during the year, we receive phone calls from tax 
accountants, spouses, and family members, looking to ob-
tain information on accounts. By law we are not able to re-

lease this information without written consent from the ac-
count holder. If a name is not listed on the account, and we 
do not have a release, we are not allowed to release this 
information (even to a spouse). If an account holder would 
like us to add their spouse or any other individual to their 
account; they may complete the form available from any 
one of our branches to add authorized users to the account. 
If you would like a form mailed to you, please call Jamie at 
the CHS office in Shipman. 

We need to balance accommodating our customers need 
for information with the need to respect the customers’ infor-
mation and privacy laws by not giving out information to non
-account holders and unauthorized individuals. Please un-
derstand the steps that we are taking are to protect your 
privacy and that by enforcing these laws it is not meant to 
be an inconvenience. We want to be proactive and positive 
by making you aware of the law and securing authorizations 
(if needed) upfront to avoid frustration and confusion down 
the road. Only through your cooperation will we succeed. 

Randall K. Broady 
General Manager 
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NRCS News 

Credit News  

Community Involvement  

“The American county fair developed in the early nineteenth century when agricultural reformers in the 

northeastern United States organized local exhibitions to promote modern farming. Typical events includ-

ed livestock judging, exhibits of new agricultural implements and techniques, and plowing contests. The 

Union Agricultural Society (1839), which published the Prairie Farmer from Chicago, drew members from 

counties throughout Northeastern Illinois and held its first annual fair in Naperville in 1841” (Encyclopedia 

of Chicago, “The Evolution of the Agricultural Fair in the Northwest”).  

Many things have evolved since the early nineteenth century, but Illinois county fairs continue to stand the 

test of time. At CHS, we are actively involved in local county fairs and participate in over ten local parades.  

Pictured top left: Macoupin County Fair Royalty staying cool with a CHS fan 
Pictured bottom left: CHS employees handing out fans to keep Greene County Fair attendees cool 
Pictured bottom right:  Madison County Fair hospitality tent   

  

As we approach Au-

gust 31st, the end to 

another business year 

at CHS, keep two 

things in mind. 

 Any open account balance must 

be paid in full 

 Remember to apply for your 2017 

crop year producer financing 

Open accounts with CHS are a privi-

lege that is offered to our producers.  

As a privilege your ability can be re-

voked by the CHS Credit Department if 

your account isn’t used as designed.  

By design, open accounts are in place 

to allow a customer to receive a 

months worth of products and/or ser-

vices from CHS and then pay the bal-

ance due on the due date as listed on 

your monthly statements. If your bal-

ance is not paid in full by its due date, 

CHS assesses a finance charge on 

your account that is equal to 2% of the 

month’s unpaid balance. If you do not 

pay the balance in full for two months, 

your account is considered delinquent 

and will be reviewed by the CHS Credit 

Department.  The determination of the 

CHS Credit Department can result in 

your account being placed on a cash-

only basis. This means no products 

and/or services can be delivered with-

out payment in advance. Once your 

account is placed on cash-only it can-

not be automatically reinstated to an 

open account once you pay your bal-

ance in full.  

2017 Financing  

2017 Crop Year Producer Financing 

will begin on September 1, 2016. 

Again this year, CHS will be using In-

put Financing from both CHS Capital 

and CFA for our producers. Securing 

producer financing early is a true bene-

fit to you. It allows you to have funds 

available to lock in early prepay prices, 

still allowing you to pay 2016 expenses 

that you incur prior to selling your 2016 

crop.  

 

All-Inclusive Program 
Later in August, CHS will be rolling out 
a new financing program that rewards 
loyal CHS producers. Check with your 
CHS agronomist, CHS energy special-
ist or CHS grain merchandiser for 
more information on the program.   

Things to remember on your 2017 

Crop Year Loan: 

 Producers with excellent credit can 

apply for their 2017 CY loan, even 

if your 2016 CY loan is not paid in 

full 

 CHS will be requiring an updated 

balance sheet for all 2017 CY loan 

applications 

 All Input Financing Customers 

must reapply for financing annually 

 Now is the time to start planning 

for your 2017 Crop Year, while 

your 2016 Revenue is still in the 

field 

By: Derek Kahl, Credit Manager 

Contact Derek 

(618) 729-9009 

Derek.Kahl@chsinc.com 



CHS  

3620 Route 16  

Shipman, IL 62685 

chsshipman.com 

 
© 2016 CHS Inc. 

 

Mark Your Calendar For 

Tuesday, August 30 

5:30p.m. 

Just off Route16 East of Shipman 


